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Global Strength, Local Expertise 
and an Integrated Approach

The Land, Agribusiness and Natural Resources Practice is a network 
of highly experienced professionals focused on production agriculture, 
farms and ranches, land and natural resources. The team leverages 
the unparalleled CBRE platform, drawing on market experts locally, 
regionally and across the Nation to provide virtually all real estate 
services within this asset class. CBRE is the undisputed global leader 
in real estate with over 400 offices in 68 countries, 169 offices in the 
US and over 7,000 professionals serving virtually every major US real 
estate market. Our capabilities extend broader and deeper than any 
other real estate service provider with unparalleled tools and resources, 
integrated capabilities, and market coverage.

As members of the Land Services Group, over 100 real estate 
professionals are focused on Land including Agribusiness with coverage 
in 49 US and Canadian Offices and every major agricultural production 
area. Whether it’s brokerage services, consultation, debt and structured 
finance or valuation services, our team ensures seamless and successful 
execution.

The Advantage

Being successful in this specialized and dynamic marketplace demands 
a dedicated, professional approach including a traditional work ethic. 
D. Matt Marschall who leads the team, is from a fourth generation farm 
family with over 35 years of land and agricultural experience. Our team 
has land and agricultural experts in virtually every major market and 
agricultural production areas.

This coverage, coupled with CBRE’s world class resources including 
extensive and proprietary owner and investor databases, creates a 
capability unsurpassed in the industry.

The end result is that CBRE’s Land, Agribusiness and Natural Resources 
team provides clients with the building blocks to maximize value through 
world class services in brokerage including consultation, debt and 
structured finance, and valuation.

SERVICES PROVIDED
Our team offers clients a wide 
array of services, including:

 » Brokerage

 » Acquisitions

 » Consultation

 » Debt and Structured Finance

 » Property Due Diligence

 » Market Research

 » Valuations

 » Portfolio Analysis

PROPERTY TYPES

Agricultural
 » Cropland

 » Production Agriculture

 » Permanent Plantings and 
Tree Crops

 » Vineyards and Wineries

 » Nursery, Greenhouses, and 
Hydroponics

 » Dairy, Cattle and Equestrian

 » Ranches and Rangeland

Land
 » Raw Land

 » Transitional and Future 
Development

 » Conservation, Mitigation and 
Open Space

 » Wilderness, Recreational and 
Wetlands

Natural Resources
 » Water Rights

 » Wind and Solar Energy

 » Sand and Gravel Extraction

 » Mineral Quarries

 » Timber
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Our Value Proposition

CBRE Land Services Differentiators

The Land, Agribusiness and Natural Resources Practice, bolstered by the comprehensive resources of CBRE’s Global Platform, 
delivers superior results through a tireless work ethic, and by putting client’s needs first. We approach every assignment by 
thinking innovatively, but acting practically to achieve the maximum benefit for our clients.

IN OUR BUSINESS, SIZE MATTERS.
We have a global platform and the largest market 
share among our competitors, giving CBRE more 
reach than anyone else in this space. In 2015, 
CBRE’s Land Services sold $3.8 billion of land and 
Agricultural properties.

WE BELIEVE IN SPECIALIZATION 
AND PROXIMITY.
CBRE has 100+ professionals in the Americas alone 
dedicated to Land Services including Agricultural 
properties. Our team members cover more markets 
than our competitors and are physically located 
in the areas where our services are needed and 
transactions occur.

OUR CONNECTIONS ARE REAL.
Our team operates as a fully integrated network; 
we regularly share information on markets, active 
buyers and investors, real estate cycles, industry 
trends, and collaborative data exchange.

OUR APPROACH IS METHODICAL.
We offer an institutional approach; whether it’s a 
1-acre parcel or a 30,000-acre trophy ranch, we go 
through a multi-faceted marketing process utilizing 
the most advanced technology to achieve maximum 
exposure and value for our clients.

WE GET IT RIGHT.
Our goal is to serve the client and provide the 
appropriate services. Our due diligence, analysis, 
integrity and accuracy of underwriting leads to 
better decisions, more closings, the right services 
and effective results for our clients.

CBRE’s Land Services specialists 
attain the highest prices because 
we know the markets, the comps, 
the buyers and the exact path to 
take to achieve top value.



Notable Assignments

Notable AssignmentsNotable Assignments

FESTIVAL RANCH

Market:  Phoenix, Arizona

Seller:  Lloyds Bank/OMR

Buyer:  Bill Ni

Acres:  7,000

Sale Price: $41.1 Million

Highlights:

After consulting for Lloyds Banking Group 
regarding its $1.2 Billion workout with 
Anderson Companies, CBRE was hired to 
dispose of Festival Ranch. CBRE went out 
to market for 30 days and made a call 
for best-and-final offers that resulted in 
more than six offers by qualified bidders. 
During due diligence, certain facts 
unknown at the time of marketing were 
discovered by the buyer and CBRE was 
able to keep the closing on track. The 
buyer was a Taiwanese national.

MIDWAY ROAD

Market:  Pinal County, Arizona

Seller:  ASARCO Santa Cruz Inc. 

Buyer:  CHI Construction Company

Acres:  7,000

Sale Price: $49 Million

Highlights:

CBRE represented national home 
builder D.R. Horton (Ft. Worth, TX, 
NYSE: DHI) and procured 7,000 acres 
in Pinal County, Arizona (Casa Grande 
planning area) at a price of $49M, from 
mining company ASARCO, who was 
also represented by CBRE.  D.R. Horton 
planned the site and called the master 
plan “Legends Ranch”; the property 
was later sold to the Wolff Company 
(Spokane, Wa). 

GOODYEAR / EL MIRAGE

Market:  Goodyear, El Mirage, AZ

Seller:  Multiple 

Buyer:  Confidential Hi-Tech User

Acres:  555

Sale Price: $106 Million

Highlights:

A Fortune 30 user required three sites of 
approximately 140 acres or more with 
stringent requirements for water and power.  
CBRE negotiated with three different owner 
groups (1st Industrial, Carefree Partners, JFL 
Inc) on a confidential basis, never revealing 
User’s identity until firm’s internal legal team 
granted permission to do so.

MIXED USE DEVELOPMENT

Market:  Mesa, AZ

Seller:  DeMuro

Buyer:  Freedom Communities & W Holdings

Acres:  174

Sale Price: $19.55 Million

Highlights:
As the exclusive representative for the 
Woodlands, Texas based Seller, the sale of 
the asset was complex and was negotiated 
for 4.5 years from the Letter of Intent to the 
closing. 

The property was in the General Plan for 
industrial use, but at CBRE’s advice, the 
land was better suited as a mixed-use 
development and therefore, achieved more 
than double the price as it would have as 
industrial. The land was approved and zoned 
for a mixed-use development and is pre-
platted for 709 single-family homes, a for 
rent housing component and retail.



THE KONYN RANCH

Market:  Valley Center, California

Seller:  Konyn Ranch, LLC

Buyer:  Touchstone Communities

Acres:  68

Sale Price: $6.2 Million

Highlights:
As exclusive representative of the Konyn 
Ranch, the sale of the asset was negotiated 
with issues that included entitlements 
for development, easements and utility 
allocations. In escrow to Touchstone 
Communities, the sale was structured as an 
Entitlement transaction with close of escrow 
conditioned upon project approvals.

Touchstone Communities is 21 months into a 
Master Development Plan approval process 
for 311 residential units (SFR and Multifamily) 
with 55,000 square feet of commercial 
development.

BURNS TRACT

Market:  Stockton, California

Seller:  Vivarian Properties, Inc. 

Buyer:  Vital Farmland LP

Acres:  4,239 (4,133 irrigated)

Sale Price: Confidential

Highlights:
Unique complexities of the assignment 
included:

- Selling an extremely large farm in a 
market that was essentially untested, as no 
comparably sized tracts had been sold or 
listed in several years.

- Receiving a top price for the farm in order 
to achieve the seller’s financial goals.

After advising ownership on the Burn’s Tract 
value and the optimum sales strategy, The 
Land Group, began an aggressive marketing 
program that exposed the opportunity to 
principals and brokers in over 40 countries 
world wide.

Notable Assignments Notable Assignments

Notable Assignments

DOLE FOODS

Market:  Oahu, Hawaii

Seller:  Dole Foods

Buyer:  Multiple

Acres:  5,338

Sale Price: $98 Million

Highlights:
CBRE was granted the assignment by the 
Dole Foods Company to market for sale 
approximately 24,000 acres of vacant 
agricultural and conservation lands on the 
island of Oahu. Since 2010, CBRE has 
sold approximately 5,338 acres. There are 
currently 2,805 acres under sales contracts 
and approximately 15,857 acres with 
the total estimated value of $200 Million 
available for sale. Dole formerly grew sugar 
cane and pineapple on the agricultural lands. 
Buyers were small and large agricultural 
companies, the State of Hawaii and land trust 
companies.

NEVADA LAND AND RESOURCES

Market:  Northern Nevada

Seller:  PICO Holdings 

Buyer:  Fountain Investments

Acres:  483,000 Fee Simple,  
  800,000 Mineral Rights

Sale Price: $31 Million

Highlights:
CBRE was hired by NLRC to execute on a 
national and international marketing plan 
to dispose of 483,000 acres fee simple. 
CBRE traveled to Hong Kong, San Francisco, 
Miami, New York, London, and France to 
garner exposure through in-person meetings. 
CBRE met with a high net worth individual 
prospect in Miami who became the eventual 
buyer. CBRE was able to overcome an 
adverse market and bring about a successful 
closing of 1.3 Million acres which included 
800,000 acres of mineral rights.



Notable Assignments

Notable Assignments

BAR X RANCH

Market:  Lake County, California

Seller:  Mary S. Skaggs Trust

Buyer:  Heart Consciousness Church

Acres:  1,518

Sale Price: $4 Million

KEYS CREEK RANCH

Market:  Valley Center, California

Seller:  Pollack USA LLC 

Buyer:  Tyler Bilyk

Acres:  205

Sale Price: $1.77 Million

Notable Assignments

Highlights:
The Bar X Ranch is a 1,518 acre legacy 
ranch in Lake County, California. The Ranch 
included three homes; several barns, stables 
and outbuildings; varied topography; a 
private man-made lake; and many unique 
habitat areas with abundant wildlife. By 
widely and proactively marketing the Ranch, 
we were able to achieve a sale price that was 
nearly double what an adjacent ranch was 
able to garner on a price per acre basis.

Highlights:
CBRE was retained to market Keys Creek 
Ranch, a Protea Flower and Organic Lemon 
Farm in Northern San Diego County. 
With a highly specialized crop and limited 
buyer pool, CBRE facilitated a short-term 
management agreement during the listing 
and escrow period in order to rehabilitate 
the farm and present a quality agricultural 
operation to the market. With a significant tax 
advantage to closing before year-end, CBRE 
was able to expedite the closing period and 
achieve bottom-line success for our Client. 

COLE RANCH VINEYARD

Market:  Ukiah, California

Seller:  Bank of the West

Buyer:  Confidential

Acres:  173 

Sale Price: $1.27 Million

GOVERNORS POINT

Market:  Bellingham, Washington

Seller:  Governors Point  
  Development Co. 

Buyer:  Governors Point Land LP

Acres:  125

Sale Price: Confidential

Highlights:
A historic, beautiful commercial vineyard 
located in Central California. The Seller 
had taken back the property and engaged 
with CBRE to bring an onsite manager and 
continue the operation during the marketing 
process. Ultimately, CBRE brought forward 
the best buyer and successfully executed 
the PSA.  This included a short-term lease 
agreement between the Buyer and Seller 
to allow for a Boundary Line Adjustment 
necessary to transfer title. Services included 
marketing, due diligence support, water 
rights analysis, PSA and lease negotiation, 
property management, and transaction 
services. 

Highlights:
A unique waterfront residential development 
located along the Puget Sound in Northern 
Washington. This was a bankruptcy court-
ordered sale where CBRE executed not 
only traditional marketing techniques, but 
ultimately took the property to auction. 
Despite multiple physical and political 
challenges to the property, we successfully 
negotiated an ultimate sale to a regional 
developer who is currently completing 
entitlements and will be offering the 
individual lots in the $2M range.



Notable Assignments

Notable Assignments

SFR DEVELOPMENT LAND

Market:  San Diego, California

Seller:  Confidential

Buyer:  Confidential

Acres:  26

Sale Price: $850,000

Highlights:

CBRE represented the Buyer, who intended 
to continue the entitlement process and 
sell a fully entitled single family residential 
development project. Through diligent 
research and transparency, we successfully 
completed the transaction despite multiple 
unforeseen challenges during escrow.

VAL VISTA AVOCADO SALE

Market:  San Diego, California

Seller:  Val Vista Avocado

Buyer:  Confidential

Acres:  90

Sale Price: $1.25 Million

Highlights:
CBRE represented an out-of-state Seller in 
a disposition of their ±90 acre production 
avocado grove. Through regimented 
communication and transparent information 
exchanges, CBRE was successful at 
maximizing value to the Seller and 
streamlining the transition of Ownership

Notable Assignments

BIXLER FARM

Market:  Stockton, California

Seller:  Augusta Bixler Farms Partnership

Buyer:  Arcadia Partners LLC

Acres:  1,347

Sale Price: $19.4 Million

Highlights:

After providing input on the disposition 
process and deal structure, this complex 
agricultural asset was exposed to buyers 
throughout the US and across the globe. 
Despite multiple complications arising during 
a fluid and extended escrow process, we were 
able to successfully complete the transaction 
in less than one year, closing escrow in April 
2014.

ORWOOD RANCH

Market:  Knightsen, California

Seller:  Mazzanti

Buyer:  Confidential

Acres:  412

Sale Price: Near Listing Price

Highlights:
Orwood Ranch consisted of a prime 
agricultural parcel in the heart of California’s 
fertile Sacramento River Delta. Irrigation is 
provided by riparian rights from Old River/
Indian Slough and consideration in the 
transaction was soil quality, fertility as well 
as the availability of superior water rights. 
Cropping was historically field corn as well 
as safflower with corn yields from 5 to 6 
tons per acre. Listed at $3.5M, the sale was 
negotiated very near our strong asking price.



Notable Assignments

The Land Agribusiness & 
National Resources Practice is 
based in Southern California 
and is a part of CBRE’s 
National Land Service Group 
(LSG). National LSG office 
locations are shown on the 
adjacent map.

LSG OFFICE LOCATION

LSG LICENSE LOCATION

Land, Agribusiness & Natural Resources
The Team

Follow us on Twitter @TheLandExperts

Notable Assignments

GRAIN ELEVATOR 

Market:  Richland, Montana

Seller:  Anheuser-Busch, LLC

Buyer:  Confidential

Acres:  55

Sale Price: $12 Million

Highlights:

After an in-depth analysis of the appraised 
value, replacement cost, and North American 
grain storage and supply, CBRE advised the 
sale of this asset by providing integrated 
services and ultimately an undisclosed 
pricing strategy. This resulted in a transaction 
achieving almost three times the pricing 
expectations and a highly streamlined 
operations transition.

D. Matt Marschall
AG Practice Leader
Lic. 01035488
matt.marschall@cbre.com
T +1 858 404 7202
F +1 858 546 3985
C +1 619 540 5555

Dylan Marschall
AG Specialist

Lic. 02045289
dylan.marschall@cbre.com
T +1 858 404 7203
F +1 858 546 3985
C +1 760 420 1632

Jason Hyams
Arizona Land Services Group

jason.hyams@cbre.com
T +1 602 735 5595
F +1 602 735 5655 

Dave Headstream
Arizona Land Services Group
dave.headstream@cbre.com
T +1 602 735 1971
C + 1 602 920 0362

Candi Benavides
Client Services Specialist

Lic. 02022845
candace.benavides@cbre.com
T +1 760 438 8568
F +1 760 438 8592
C +1 760 445 3264

Ryan Kay
Arizona Land Services Group
ryan.kay@cbre.com
T +1 602 735 1774
F +1 602 735 5655
C +1 702 302 6748



Professional Profile
Matt derives from a fourth generation farm background with roots in Southern California’s land and 

agribusiness. He is a Senior Vice President with CBRE and now leads the Land, Agribusiness and Natural 

Resources Practice for Capital Markets-Investment Properties. The practice is also part of the National Land 

Services Group specializing in brokerage and advisory services. With more than 35 years of experience 

in land as well as agricultural properties and operations, he began his professional real estate career in 

1983 after serving as CEO and CFO for a large San Diego based agribusiness firm. Creating his own 

firm in 1987, he developed an expertise in commercial real estate with a focus on raw and entitled land 

(residential and commercial) as well as agricultural properties, natural resources including wind, solar and 

water rights. Current services include brokerage, advisory, debt and structured finance, consultation and 

valuation. Responsibilities include both production and management roles. 

Matt continuously excels at providing world-class integrated real estate services. Assignments have been 

completed on numerous high profile properties with clients that include multinational corporations, REITS, 

national lenders, corporations and law firms. He primarily focuses on a wide variety of agricultural properties, 

raw and entitled land, and large land holdings including trophy holdings. A component of the practice is 

also support infrastructure encompassing energy (wind and solar), water rights and natural resources. He 

works on properties and portfolios throughout the United States with an emphasis in California and the 

Western States. 

Prior to joining CBRE in 2016, he was an Executive Managing Director at Cushman and Wakefield since 

2005. There, he founded The Land Group of San Diego, specializing in transactional services for land and 

agricultural properties. He was also the National Practice Leader for the Agribusiness, Natural Resources 

and Energy Valuation and Advisory Specialty Practice, a member of the Energy and Clean Technology 

Group and a member of the Damages and Litigation Support specialty practice. 

MEMBERSHIPS, LICENSES AND AFFILIATIONS

Matt earned the MAI (Member of the Appraisal Institute) designation from the Appraisal Institute in 1992 

and also holds the ARA Designation (Accredited Rural Appraiser) from the American Society of Farm 

Managers and Rural Appraisers. Further, he is a Fellow with the Royal Institution of Chartered Surveyors 

(FRICS). A selection of additional memberships, licenses and affiliations are as follows:

• Designated Member, Appraisal Institute – MAI #9426

 - Certified General Real Estate Appraiser in California, Arizona,

 - Colorado, Hawaii, Oregon, and Washington

• California Real Estate Sales Person License – DRE No. 01035488 (expires June 19, 2019)

• Accredited Rural Appraiser – ARA No. 6336

• Fellow of the Royal Institution of Chartered Surveyors – FRICS No. 1256824

• Third Generation Member of the California Farm Bureau

• Past President of the San Diego Chapter of the Appraisal Institute

Past President of the Tia Juana River Valley Water District

• Past Vice President of the San Pasqual School District

• Past Chairman of numerous Committees on a Local, Regional and National

• Level for the Appraisal Institute.

EDUCATION
• University of California, Irvine – MA in Social Ecology and Environmental Quality

• Revelle College, University of California, San Diego – BA in Biology

D. Matt Marschall
Senior Vice President

Land, Agribusiness and 
Natural Resources Practice

matt.marschall@cbre.com
T +1 858 404 7202
F +1 858 546 3985
C +1 619 540 5555

CLIENTS REPRESENTED

 » CalPERS
 » CalSTIRS
 » Westchester Group
 » CIM Group
 » Baupost
 » AXA Equitable
 » Hancock
 » International Farming
 » Teays River
 » RMK Timberland
 » Colorspot
 » Beyer Agriculture
 » Gerawan Farming
 » Rabo Bank
 » GE Capital
 » US Bank
 » Union Bank
 » Prudential
 » Co Bank
 » Zurich
 » Credit Suisse
 » Gerawan Farming
 » Limoneira
 » Haldeman Farm Mgmt.
 » RMK Timberland
 » Essroc Cement
 » Simpatica
 » Westchester

Professional Profile
Dylan Marschall is an Associate with CBRE’s National Land, Agribusiness and Natural Resources practice. 

He brings over ten years’ experience in analytics, marketing, and advisory. His current role includes property 

and market research, due diligence support, listing management, property marketing, transaction services 

and client relationship management. He currently manages assignments and general operations for the 

national practice  based in San Diego.

Prior to joining CBRE, Dylan was an advanced researcher, analyst and consultation and valuation support 

for the Valuation & Advisory Group specializing in Agribusiness, Land and Natural Resources at Cushman 

& Wakefield, Western Inc. He was responsible for consultation, advisory and appraisal assignments, 

including large land holdings, production agriculture, dairies, row crops, tree crops, nurseries, transitional 

land including water rights and water litigation. In the energy sector, assignments also included wind and 

solar properties. These assignments were located in the Western States although select properties were 

located throughout the continental United States.

Previously, Dylan was a real estate analyst at The Doré Group, a prominent San Diego based firm 

specializing in complex properties, right-of-way and litigation support. He specialized in valuation and 

consulting for complex assignments, including highest and best use issues, tax appeal, litigation support 

and traditional valuation.

Mr. Marschall is currently an associate member of the American Society of Farm Managers and Rural 

Appraisers and an active member of NAIOP where he is enrolled in the Developing Leaders program. He 

was past president of the Real Estate Association at California State University Fullerton, where he earned 

a Bachelor’s of Business Administration in Finance with an emphasis on real estate from the prestigious 

Mihaylo School of Business and Economics.

PERSONAL AFFILIATIONS AND ACCREDITATIONS
• American Society of Farm Managers and Rural Appraisers, Associate Member

• San Diego County Farm Bureau, Member

• County Farm Bureau, Member

• NAIOP, Developing Leaders Program Member

EDUCATION
• California State University, Fullerton, Bachelors of Business Administration, Finance, Real Estate

Dylan Marschall
Associate

Land, Agribusiness and 
Natural Resources Practice

dylan.marschall@cbre.com
T +1 858 404 7203
F +1 858 546 3985
C +1 760 420 1632

CLIENTS REPRESENTED

 » Perricone Properties

 » Anheuser Busch

 » Kraft Heinz

 » Dole Fresh Vegetables

 » Premier Color Nursery

 » Top Soil Ag Solutions

 » Devine Organics

 » Bank of the West

 » E3 Advisors

 » SSA Marine

 » 3D Investments

 » Mark IV Capital



Professional Profile
Dave has been in commercial real estate sales in Arizona for 30 years.

Over his thirty-year career in commercial real estate, Dave has developed strong working relationships 
with national and local home builders and developers, commercial and multifamily developers, private 
Hard-Money lenders and investors, publicly-traded and privately-owned banks, and trustees and 
receivers.

Dave and members of his team have sold land and/or buildings of every classification: office, retail, 
industrial, hotel, farm, resort, multifamily, single family residential, mixed-use, educational, religious 

facility, historic, and governmental.

NOTEWORTHY TRANSACTIONS

• 7,000 acres known as Legend Ranch Sold to DR Horton. Dave expedited the agreement on behalf 
of the seller, ASARCO/Groupo de Mexico. This was one of the largest, quick deals ever done in 
Pinal County with a value of $49,000,000.

• 1,520 acres: Prime Earth Development Company (PEDCO) purchased this parcel in Maricopa, 
AZ, from a North Dakota-based farmer. Plans were for development of an active adult community 
called Hidden Valley ($18,000,000).

• 1,620 acres at the northeast corner of Pinal Avenue and McCartney Road in Casa Grande: Sold to 
Diamond Ventures, a Tucson master plan developer. Dave worked on behalf of the seller, ASARCO. 
The buyer entitled this Casa Grande property and sold it to Fulton Homes ($11,555,000).

• 1,000 acres platted as The Villages at Eloy: Dave worked on behalf of the buyer, Del Mar 
Development/PEDCO on the acquisition/disposition of this Pinal County property for future 
development $32,000,000).

• Dave handled the acquisition of 555 acres for 3 sites at a value of $106 MM for a Fortune 30 
Confidential User, converting AG property to Data Center.

EDUCATION

• Southern Methodist University, Dallas, TX - Bachelor of Business Administration

• University of Missouri, Columbia, MO - Master of Business Administration

PROFESSIONAL AFFILIATIONS / ACCREDITATIONS

• Southern Methodist University (SMU) Football Lettermen Association
• University of Missouri MBA Alumnus Association
• ULI Arizona
• Valley Partnership
• Home Builders Association of Central Arizona (HBACA)

Dave Headstream

AZ Land Services Group
Land, Agribusiness and 
Natural Resources Practice

dave.headstream@cbre.com
T +1 602 735 1971
C +1 602 920 0362

CLIENTS REPRESENTED

 » Aetna Realty Advisors
 » AT&T
 » BBVA Compass Bank
 » Beazer Homes
 » Carlson Homes
 » Cardon Companies
 » Cherokee Development
 » Coca Cola, Inc.
 » Comerica Bank
 » Del Mar Development
 » EJM Development Co.
 » Everest Holdings
 » Fennemore Craig
 » Forest City SW
 » Harvard Investments
 » KB Home
 » Kitchell Development
 » Land Baron Investments
 » Mariah Properties
 » Miller Holdings
 » National Bank of Arizona
 » Nissan Inc.
 » P.B. Bell
 » Pacific West Development
 » QuickTrip
 » Univision Corporation
 » Walgreen’s
 » White Hawk Development

Professional Profile

Jason Hyams

AZ Land Services Group
Land, Agribusiness and 
Natural Resources Practice

jason.hyams@cbre.com
T +1 602 735 5595
F +1 602 735 5655 

Jason joined the retail sales team at CBRE. In his first year, Jason specialized in selling commercial land 

corners as well as leasing and helped represent Compass Bank, Great American, Jo-Ann Etc., The 

Avenue, Retail Wireless, Phillips 66 and Walgreen’s.  In January 2002, Jason teamed up with the land 

division and turned his attention to focus on all different types of acreage including entitled acreage 

and acreage programmed for master-planned communities, speculative acreage, farm acreage, and 

commercial acreage including industrial, retail and multifamily.

In 2010, Jason teamed up with Dave Headstream and developed a niche pursuing redevelopment of 

infill parcels for adaptive reuse. Jason and members of his team have sold land and/or buildings of 

every classification: office, retail, industrial, hotel, farm, resort, multifamily, single-family residential, 

mixed use, educational, religious facility, historic, and governmental. Through his partnership with 

CBRE colleagues, Jason has played a role in the sale of over 20,000 acres of land throughout 

metropolitan Phoenix and surrounding areas.

As a member of CBRE’s land division, Jason’s objective is to provide a level of service to his clients 

using the most up-to-date market information, professionalism and strict adherence to high ethical 

standards. Jason has learned to leverage the collective knowledge of the approximate 80 Phoenix 

CBRE brokers, who have amassed a contact database that is unprecedented in the state of Arizona.

NOTEWORTHY TRANSACTIONS
• 10,300 Acres; known as Paloma Ranch, in Gila Bend, Arizona. Members of the listing team that 

sold the speculative site.

• NEC of Chandler Blvd and McClintock Rd, SWC of Estella and I-10 and NEC of 67th Ave & 
Happy Valley Road. Member of marketing team that initially sold sites to the master developer and 
subsequently resold the individual commercial components.

• 4500 Merrill Ranch MPC; Florence, Arizona.  Part of team that sold site that is now known as 
Anthem at Merrill Ranch.

• 69th and Main Street, Scottsdale, Arizona; Adjacent to Valley Ho and planned for high-end condo 
and townhouse development.

• 14th Street and Bethany Home Road, 22nd Street and Campbell, Central and Willetta; Phoenix, 
Arizona.  These sites were sold for urban redevelopment.

• Represented and sold all of Univisions excess land in Phoenix, Arizona, south of Sky Harbor Airport.

• 330 acres; SE Corner of Interstate 10 and Johnson Road in Buckeye. The property, located 
northwest of the Buckeye Airport, is targeted for mixed use development, including retail and 
industrial components.

• 621 acres; Located at the NWC of Palo Verde and Baseline Roads. Presently an operational dairy, 
with an Industrial/Commerce Park overlay.

• 1,261 acres; Located the SEC of 395th Ave & Sissin Rd in Gila Bend, Arizona. Speculative land 
purchase with a future “mixed use” overlay.

• 500 acres; NWC of Old US 80 and Patterson Rd in south Buckeye, site planned for a mixture of 
employment, commerce and future residential.

EDUCATION

University of Arizona, Tucson, AZ – Bachelor of Science in Business Administration, Finance, and 
Entrepreneurship

ACHIEVEMENTS

• Lippincott Circle Member

• Awarded 2005 Rookie of the Year

• Awarded scholarship for most outstanding intern in 2000

• Completed University of Arizona’s Entrepreneurship Business Plan Competition

CLIENTS REPRESENTED

 » Aetna Realty Advisors
 » AT&T
 » BBVA Compass Bank
 » Beazer Homes
 » Carlson Homes
 » Cardon Companies
 » Cherokee Development
 » Coca Cola, Inc.
 » Comerica Bank
 » Del Mar Development
 » EJM Development Co.
 » Everest Holdings
 » Fennemore Craig
 » Forest City SW
 » Harvard Investments
 » KB Home
 » Kitchell Development
 » Land Baron Investments
 » Mariah Properties
 » Miller Holdings
 » National Bank of Arizona
 » Nissan Inc.
 » P.B. Bell
 » Pacific West Development
 » QuickTrip
 » Univision Corporation
 » Walgreen’s
 » White Hawk Development



Professional Profile

Ryan Kay
AZ Land Services Group
Land, Agribusiness and 
Natural Resources Practice

ryan.kay@cbre.com
T +1 602 735 1774
F +1 602 735  5655
C +1 702 302 6748

Ryan specializes in the sale of land parcels throughout the greater Phoenix metro as part of CBRE’s 

Land Services group. With a strong background in urban planning and sustainability, Ryan helps guide 

clients through often complex land transactions that involve deep industry know-how and regulatory 

expertise.

Ryan graduated from Arizona State University in 2015 with his Bachelors of Science in Urban Planning 

and a minor in Sustainability, and in 2016 he received his Masters in Urban and Environmental 

Planning (MUEP).  While completing his education, Ryan worked as the Planning Technician at The City 

of Tempe, where he oversaw all intern workloads, handled various planning projects and assisted with 

front counter duties by helping to answer customer’s questions. 

Applying his education and experience in the public sector, Ryan has gathered a wealth of knowledge 

in land use analysis, the various entitlement processes, development codes and zoning.

EDUCATION
• Arizona State University, AZ – Bachelor of Science in Urban Planning, minor in Sustainability

• Arizona State University, AZ – Masters in Urban and Environmental Planning

• Certified Commercial Investment Member (CCIM) – Designee

PROFESSIONAL AFFILIATIONS

• Valley Partnership

• Developing Commercial Real Estate Professionals (DCREP)

• ULI Arizona
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Dave Headstream
Land Services Group
dave.headstream@cbre.com
T +1 602 735 1971
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