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FOREWORD:A WORLD 
OF OPPORTUNITY 

The global data center industry continues to 
change at a rapid pace. The constant evolution 
of modern technologies and services presents 
obstacles as well as opportunities for the industry. 
More capital is pouring into the sector, as 
institutional and private equity investors seek to 

leverage the strong returns over the past few years. Additionally, a rise 
in the need for enterprise end-users seeking hybrid IT solutions presents 
growth opportunities for users and providers to optimize their own data 
center portfolios.

Regardless of the role in the industry, a thorough understanding of all 
operational, valuation and transactional components is essential in the 
near and long-term. CBRE Data Center Solutions is unified to support 
clients in all the challenges they face to strategically align their IT 
requirements with business goals.

Patrick Lynch
Senior Managing Director
CBRE Data Center Solutions
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 Pricing Factors and Direction
WHY? While rental rates have stabilized over the past few years, the world’s growing population 
places upward pressure on data demands for mobile use, cloud computing and data storage. This 
demand raises the question: Does the data center industry fully understand the costs of its data? 

NORTH AMERICA

CBRE Research suggests that North 
American data center pricing ranges from 
$125 to $145 per kilowatt (kW) per month 
(typical 250 kW/Tier III requirements at 
modified gross) across all markets. When 
combining traditional real estate pricing 
(e.g., location, balance sheet strength and 
capacity requirements) with the need for 
services (e.g., interconnection, cloud access 
and migration) tailwinds for future pricing 
growth occur. Users are beginning to 
evaluate renewal options on their spaces for 
deals inked five to seven years ago.

On the operations side, during the contract 
renewal process, many clients go to market 
looking for the same service they previously 
received from in-house staff, but seek new 
and additional services that may not be 
achievable in their current pricing model. 
For example, many clients reevaluating 
their data center needs are implementing 
strategic supply chain programs, market-
leading technologies or new operational 
procedures.

These changes in IT infrastructure have a 
significant impact on operating costs, risks 
and client demand. While rental rates 
remain flat to slightly decreased, the shift 
toward hybrid IT solutions should bring back 
rental rate growth. These factors tie into the 
future impact on renewal rates from the 
provider and occupier perspective, as the 
balance between the costs of relocating/
migrating, completing IT refresh projects 
and upgrading infrastructure become 
increasingly more dependent on individual 
user requirements.

APAC

Variances in pricing across the region are 
largely due to differing levels of maturity 
of certain markets. Across the Tier-1 
markets (CBRE defines as Singapore, Hong 
Kong, Sydney and Tokyo) pricing remains 
relatively stable, reflective of global Tier-
1 market pricing, notwithstanding some 
variation to reflect specific supply-and-
demand dynamics.

In developing data center markets like South 
Korea and Vietnam, variation exists due 
to differing factors, including government 
interaction and large conglomerates 
bundling IT and connectivity services. 
International operators without a large 
presence or fiber network may struggle 
to compete on pricing in some markets. 
For these reasons, a variation in pricing 
across the region exists. A common theme 
across these emerging and mature markets 

EMEA

Pricing in the European markets has been 
consistently stable in the past three years, 
despite the volatility in overall market 
activity. The European markets have become 
attuned to balancing out short-term volatility, 
and this level of market maturity has 
brought inelasticity to overall rental rates 
in Frankfurt, London, Amsterdam and Paris 
(FLAP) markets. 

However, the most meaningful change in 
pricing has come on a case-by-case basis 
by prospective providers. Operators have 
discounted rates and terms to acquire 
first-time clients or underpin significant 
schemes for hyperscale requirements, and 
therefore this group of “strategic” tenants 
has experienced favorable rental rates and 
terms.

Looking forward, CBRE expects a 
continuation of the consistent pricing levels 
in established markets, as market dynamics 
remain well-balanced and competition 
remains healthy. In secondary and tertiary 
markets, pricing is far less stable and can 
vary drastically between providers, as 
variances in supply/demand dynamics have 
a significant impact on market pricing.

CBRE Data Center Solutions is designed to provide our clients with the tools and technology to 
maximize their infrastructure while simultaneously reducing their costs. The diversity in spaces 
and services available for clients presents an opportunity to leverage their needs and find 
advantageous rates. Unlocking savings in a notoriously “sticky” sector requires a precise 
implementation of the correct strategy. Conversely, looking forward, the continued adoption 
of hybrid IT solutions into the data center space is expected to strengthen rental rates across 
primary, secondary and emerging markets. Developing the correct strategy with the correct 
advisor is becoming more critical to fully understand the cost of data and where it sits in relation 
to the market.



© 2018 CBRE, Inc. All rights reserved. This information has been obtained from 
sources believed reliable, but has not been verified for accuracy or completeness. 
You should conduct a careful, independent investigation of the property and verify 
all information. Any reliance on this information is solely at your own risk. 

WWW.CBRE.COM/DATACENTERS

CONTACT US 
NORTH AMERICA

EMEA

APAC

Pat Lynch

Senior Managing Director
Advisory and Transactions Services
CBRE Data Center Solutions
+1 303 628 1765
pat.lynch@cbre.com

Paul Saville-King

President
Integrated Data Center Operations
CBRE Data Centre Solutions
+44 0207 871 9100
paul.saville-king@cbre.com

Andrew Jay

Head of Data Centre Solutions, EMEA
Advisory and Transaction Services
CBRE Data Centre Solutions
+44 (0)20 7182 3461
andrew.jay@cbre.com

Tom Duncan

Executive Director, Asia Pacific
Advisory and Transaction Services
CBRE Data Centre Solutions
+65 6624 8181
tom.duncan@cbre.com.sg

John Parsons

First Vice President
Valuation and Advisory Services
CBRE Data Center Solutions
+1 206 292 6197
john.parsons@cbre.com

Melissa Reid

Global Marketing Manager
Integrated Data Center Operations
CBRE Data Center Solutions
+1 703 905 0296
melissa.reid@cbre.com

Mitul Patel

Head of EMEA Data Centre Research
Integrated Data Center Operations
CBRE Data Centre Solutions
+44 (0)20 3257 6669
mitul.patel@cbre.com

Martin Murphy

EMEA Managing Director
Integrated Data Center Operations
CBRE Data Centre Solutions
+44 787 237 7138
martin.murphy@cbre.com

Michael Hunter

Associate Director, Asia Pacific 
Advisory and Transaction Services
CBRE Data Centre Solutions
+65 6224 8181
michael.hunter@cbre.com

Andy Hobbs

Executive Director
Integrated Data Center Operations
CBRE Data Centre Solutions
+65 8522 8994
andy.hobbs@cbre.com

Michael Kane

Senior Research Analyst
Advisory and Transaction Services
CBRE Data Center Solutions
+1 303 264 1913
michael.kane@cbre.com

Jeff West

Director of Research and Analysis
Advisory and Transaction Services
CBRE Data Center Solutions
+1 503 221 4806
jeff.west@cbre.com

Kate Peterson

Client Services Coordinator
Advisory and Transaction Services
CBRE Data Center Solutions
+1 303 628 1731
kate.peterson@cbre.com

Greg Young

Senior Managing Director
Integrated Data Center Operations
CBRE Data Center Solutions
+1 563 468 9543
greg.young@cbre.com


