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CBRE DEBT & STRUCTURED FINANCE 

provides debt and equity funding options 

to developers and owners of commercial 

properties nationwide. Through our relationships 

with numerous domestic and international 

investors, we originate fixed-rate and floating, 

construction, forward, standby and participating 

loans, as well as joint ventures. CBRE secures 

the funding and services loans for all property 

types including multi-family, office, retail and 

industrial real estate, with loans ranging from 

$1 million to over $250 million.

 

Closing $37 billion in originations and $128 

billion in total US market activity in 2016 alone, 

CBRE Debt & Structured Finance investment 

bankers offer the highest level of expertise and 

customer commitment to every client.



Geoffrey Harris, Michael Kolt and Amber Coleman specialize in financing net leased 

properties, spanning retail, office, industrial and medical product. The team offers a full 

suite of services, helping private clients evaluate deals, analyze market conditions and 

access capital sources to identify financing options that meet their investment objectives.

 

With over 2100 transactions to date since 1999, the team has more experience than any 

other Debt & Structured Finance group in financing net leased properties, leading the 

nation in this market segment. The team’s extensive deal volume and focused expertise 

yields unparalleled lender relationships that bring better deal certainty and favorable terms 

for their clients.
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OUR TEAM

I have had the pleasure to work with Geoff 
on a number of transactions over the past 7 
years. He has been able to produce the best 
lending options and provide solutions for any 
circumstance. He is someone you are proud to 
call a friend and a colleague. Geoff displays a 
great sense of morals, professionalism and has 
a constant pulse on the current lending market. 
His years of experience and knowledge enable 
any client to be in a position for success.

 —  Tim Bulman 
Investor/NFL Retired

 

I started financing NNN deals with Geoffrey in 
2007. Since then, we have closed nearly $100 
million together. Seven years later, the bank’s 
delinquency rate on that $100 million is 0%. 
Making him by far my most trusted, loyal and 
#1 mortgage banking client. He’s a true com-
mercial real estate professional and more im-
portantly, a true friend.

 —  Sean Keane 
Banker/First Savings Bank

 

Geoffrey and his team are very dedicated to 
their clients, they go above and beyond to make 
sure every detail of the transaction is taken care 
of. We were on a very tight timeline and Geoff 
said he could make it happen, he kept his word 
and we closed exactly when he promised. In  a 
world full of brokers who promise to “take care 
of you”, Geoff and CBRE truly do! I have closed 
several loans with Geoffrey and will continue 
to. A MAN OF HIS WORD!

 —  Craig Menin 
Investor/Developer

 

Geoff and his team were able to efficient-
ly secure debt for my client on a challenging 
deal. Without their knowledge and connec-
tions within the lending community, the deal 
wouldn’t have happened. True professionals 
that add value.

 —  Justin Zahn, CRE Broker/ 
Commercial Investor Advisors

I started doing business with Geoff in 2000 
and I have referred and entrusted hundreds of 
millions of dollars in retail properties for financ-
ing service in multiple states to him. He has al-
ways performed to the highest level possible. 
He continually provides the level of service my 
clients expect and are accustomed to. 

Most of my clients are very knowledgeable and 
require extreme attention to detail. He under-
stands the needs and expectations I have, if I 
am going to refer my clients to him. He makes 
sure our deals run smoothly and is very hands 
on throughout the entire process.

 —  Tony Sekulovski 

CRE Broker/Sekulovski Group

 

I’ve had the pleasure of working with Geoffrey 
Harris now for the past few months, completing 
a 1031 exchange into two separate properties. 
He was able to find us very competitive loans, 
meeting our specific goals. 

He and his team were dependable, profes-
sional and efficient in arranging the financing 
and staying on top of the deals from beginning 
to end. Some challenges arose and Geoffrey 
was calm and reassuring as he helped us guide 
the deal successfully past the potential snares. 
Communication was great and he and his team 
were always accessible. We look forward to 
working with them again in the future.

 —  Dave Shenton 
Investor 
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OUR EXPERIENCE

SIGNATURE TRANSACTIONS

CAPITAL M ARKETS DEBT & STRUCTURED F INANCE

The most active finance team in the country for net leased investment 
properties, we have closed more than 2,100 deals across a variety of product 
types in markets across all 50 states.

OFFICE

$178.76M

DRUGSTORE

$1.5656B

BIG BOX

$401.11M

AUTO

$243.54M

INDUSTRIAL

$177.85M

BANKS

$428.29M

RESTAURANT

$946.21M

DISCOUNT

$134.82M

OTHER

$141.84M

TEAM CAREER 
TRANSACTIONS 

BY VOLUME
through January 19, 2017

TOTAL
$4.218B



OUR RESULTS

WALGREENS / NJ

Prior to being a Walgreens, this property was an Exxon Mobile gas station. 

During our client’s acquisition of this Walgreens, an environmental issue was 

revealed that was caused by a failure to properly execute Exxon’s specifications 

for engineering controls during redevelopment. 

 

With this finding, title insurance was declined since the defect triggered a right 

of first refusal for Exxon, a measure included in the original sale agreement to 

the developer to hedge Exxon’s liability should this kind of scenario emerge. 

Our client was purchasing the property with 1031 exchange funds and would 

be on the hook for capital gains taxes if the situation wasn’t resolved in time, 

which only compounded the urgency of clearing the title defect before the 

lender would back out.

 

As neither the buyer nor the seller, Exxon had no incentive to release its 

claim to the deed, so we had to get creative—fast. We connected with the 

lender immediately to buy enough time to clear the defect and secure the title 

insurance needed to close. We also tapped niche legal experts to create a 

favorable exit strategy for Exxon. 

 

With our transaction volume and the tenure of our relationship with the 

lender, we were able to preserve the original loan terms long enough to 

coordinate with Exxon Mobile and the legal team. By quickly leveraging our 

diverse network of relationships and resources, we were able to execute a 

holistic solution that cleared the title in time to close on the deal within our 

client’s 1031 exchange deadline, saving the deal and hundreds of thousands 

of dollars in capital gains tax liability for our client.
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25 Yrs

TERM

30 Yrs

AMORTIZATION

75%

LTV

1.31X

DSCR

7.260%

DEBT YIELD

3.75% 

RATE (FIXED)

$8.261M

PURCHASE PRICE

$6.196M

LOAN PROCEEDS

RENTABLE SQ FT

12,705



WALMART SUPERCENTER SHOPS / AZ

Any seasoned commercial real estate investor knows that the 180-day 

deadline set for 1031 exchange rules can be challenging to meet. In one 

instance, an important, well-established client of ours ran into difficulties in 

identifying a property that would satisfy both the 1031 exchange rules and 

his investment goals. 

 

After 145 days, he finally found the right property: a multi-tenant retail center 

in Tucson. While the property fit his needs, it cost more than he originally 

intended to spend, setting us up for a task that would be daunting without 

the time crunch: finding a lender that would be comfortable with the higher 

leverage and more aggressive terms needed to make the deal work.

 

With the clock ticking, we tapped a relationship with a lender who was willing 

to accept the riskier loan terms and tight timeline based on our reputation 

and long history of success with the institution. Next, we went into overdrive, 

condensing what is normally at least 60 days of work into the the remaining 

30 days of our client’s timeline to orchestrate countless actors and coordinate 

the needs of six different tenants. By closing the deal on time, we helped our 

client acquire a property and a loan that met his investment goals and saved 

hundreds of thousands of dollars in capital gains taxes.

OUR RESULTS
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15 Yrs

TERM

25 Yrs

AMORTIZATION

75%

LTV

1.42X

DSCR

9.220%

DEBT YIELD

4.18% 

RATE (FIXED)

$3.9M

PURCHASE PRICE

$2.925M

LOAN PROCEEDS

RENTABLE SQ FT

9,235
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